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AUTO INSURANCE
DESIGNED FOR AARP MEMBERS

CALL THE HARTFORD TO REQUEST A FREE
QUOTE AND SEE HOW MUCH YOU COULD SAVE:

1-877-701-0873
Not a member? If you’re 50 or over, request
a FREE quote and more information today!

Experienced Drivers 50+: You could
save hundreds* on Auto Insurance
when you switch to the AARP® Auto
Insurance Program from The Hartford.

• Rates that reward you for your
safe driving

• Exclusive package of benefits

• 24/7 Claim Hotline and exceptional
claims service

* Savings amounts are averages based on information from The Hartford’s AARP Auto Insurance Program customers who became new policyholders
between 1/1/16 and 12/31/16 and provided data regarding their savings and prior carrier. Your savings may vary.

AARP and its affiliates are not insurers. Paid endorsement. The Hartford pays royalty fees to AARP for the use of its intellectual property. These fees
are used for the general purposes of AARP. AARP membership is required for Program eligibility in most states. The AARP Automobile Insurance
Program from The Hartford is underwritten by Hartford Fire Insurance Company and its affiliates, One Hartford Plaza, Hartford, CT 06155. Auto
program is currently unavailable in Massachusetts, Canada and U.S. Territories or possessions. Specific features, credits and discounts may vary and
may not be available in all states in accordance with state filings and applicable law. Applicants are individually underwritten and some may not qualify.

$370*

AVERAGE SAVINGS
WHEN YOU SWITCH

IF YOUR CURRENT
INSURANCE IS: YOU COULD SAVE:

GEICO $380

ALLSTATE $477

STATE FARM $383

1/18 CW

Incredibles 2

Sands Theatre
“A Colorado Historic Site”

Downtown Brush
970-842-2466

“No more hunting for a good
seat. They’re all good seats.”

July 13 – 8 p.m.
July 14 – 8 p.m.
July15 – 3 p.m.

All Seats.. All Shows..
All Ages

$5.00
Heer Mortuaries
& Crematory

Visit our website at
www.heermortuary.com
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that works in a small town. You 
never get rid of anybody.”

Albert graduated from 
Brush High School in 1985.

Adult life

After graduation, Albert 
headed to work.

“I had a couple different 
jobs,” he said. “I ended up at 
Farmland Co-Op in Brush.”

He worked there for a total 
of about 14 years, starting with 
“busting tires in the shop,” and 
then managing the co-op’s ser-
vice station in Fort Morgan for 
a few years.

Albert had started deliver-
ing propane for the co-op, but 
he hurt his back.

“They wouldn’t let me drive 
truck anymore,” he recalled.

That did not stop him from 
wanting to work, though.

“I came back, and my boss-
es said come on back and find 
something productive to do,” 
Albert recalled. “I learned how 
to repair gas-fired appliances, 
and we started offering that 
service.”

He was put in charge of 
that service department for the 
co-op.

“One day, my boss said we 
were repairing a lot of furnac-
es,” Albert recalled. “He said, 
‘Go with it,’ and we opened a 
full-scale heating/cooling busi-
ness.”

This new business was still 
part of the same co-op, though, 
and it was till Albert working 
for someone else.

“Being young, I was get-
ting antsy,” he recalled. “Since 
I was 16, 17, I told myself, ‘You 
need to work for yourself, not 
another person.’”

It would not be long before 
an opportunity for this would 
pop up.

“A friend called, said he 
might have ‘something for you 
to do,’” Albert recalled of the 
phone call from Phil Roth in 
April 2000 that would lead to 
achieving the goal of working 
for himself.

Roth was the owner of the 
NAPA store in Fort Morgan.

“He introduced me to the 
NAPA world,” Albert recalled. 
“He gave me a chance, helped 
me get going on my own. He’s 

Hometown Auto & Hardware 
owner Steve Albert, second 
from right, speaks at one of the 
Ladies Night events at the store 
in Brush. He called Ladies Night 
“one of those events I love host-
ing.”
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my angel. I owe him my life as 
I know it now.”

Together, Albert and Roth 
bought the NAPA store in 
Brush in July 2000.

“The original NAPA in 
Brush burnt down in 1999,” Al-
bert recalled. “They reopened it 
here, but then they were ready 
to sell out. It worked out well.”

Growing business

When Albert and Roth 
took it over, the store was “just 
a little NAPA store,” Albert re-
called. “In the past it had been a 
hardware and repair store, too.”

In 2001, they brought the 
hardware merchandise back to 
the NAPA store in Brush.

“It was in here for 10 years,” 
Albert recalled.

They had the option of buy-
ing the building that housed the 
NAPA store in 2005, and they 
jumped on the opportunity.

“We bought the building 
instead of paying rent,” Albert 
said.

Only a few years later, Al-
bert and his wife were able to 
buy out Roth’s portion of the 
NAPA store.

SEE ALBERT PAGE 5


